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Highlights of 1970 


■ Protracted strike of all warehouse and teamster employees shut 
down flow of merchandise to stores—profits are depressed. 

■ Capital improvements made during 1969 and 1970 are expected 
to reach their projected potential in 1971. 

■ The new Home Center in Joliet, Illinois, and the enlarged 
Bloomington, Indiana store, both opened in late 1970, will increase 
the 1971 profit performance. 

■ Warehouse facilities streamlined and automated to lower 
handling costs and improve efficiency. 


Financial Highlights 



1970 

1969 

1968 

1967 

1966 

Net Sales 

$ 207 , 276,657 

$ 215 , 118,709 

$208,722,856 

$184,925,391 

$170,066,521 

Net Earnings 

626,847 

2 , 636,643 

3,275,180 

3,176,488 

2,951,012 

Net Earnings Per Share 

.21 

.87 

1.08 

1.05 

.99 

Dividends Paid Per Share 

.36 

.33 

.30 

.30 

.15 

Net Working Capital 

27 , 416,102 

29 , 384,371 

33,708,186 

27,825,055 

28,027,693 

Long-Term Debt 

15 , 702,042 

17 , 329,649 

17,898,784 

12,393,786 

8,350,000 

Shareholders’ Investment 

40 , 513,775 

40 , 708,413 

39,280,244 

36,915,007 

34,601,364 

Book Value Per Share 

13.32 

13.38 

12.95 

12.17 

11.46 

Total Assets 

116 , 775,908 

115 , 369,457 

98,800,646 

93,786,299 

74,174,141 


NOTE: Net earnings per share are based upon the average number of shares outstanding during the year. Book value per share 
is based upon number of shares outstanding at the end of the year. All years have been adjusted to reflect the stock splits 
approved by shareholders May 5, 1969 and December 21, 1966. 
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Our symbol shows the spread of markets 
served by your Company. 





























President’s Letter 



Dear Shareholder, 

Sales for the fiscal year ended January 30,1971 
were $207,276,657 compared with $215,118,709 
for the year earlier. Earnings for the year were 
$626,847 or 210 per share, down from $2,636,643 
or 870 per share in 1969. 

1970 was a difficult and challenging year. The 
slowdown in economic growth starting in late 1969, 
the increases in costs, and particularly our pro¬ 
tracted warehouse and teamsters multiple strikes, 
dragged earnings to the lowest level since 1963. 
Everyday cost problems were aggravated by the 
operating difficulties stemming from these strikes. 
They forced shutdown of all our warehouse 
facilities for two months and nothing moved until 
they ended with the signing of mutually agreeable 
three year labor contracts. The impact of the 
strikes on sales and earnings was felt for many 
months after the settlement. The problems en¬ 


countered in 1970 in accurately forecasting the 
rapidly changing style of women’s fashions 
should be greatly diminished in 1971. 

We are encouraged by the progress being made 
throughout the Company in programs aimed at 
further improving expense control and increasing 
productivity and efficiency. 

Recent surveys indicate a favorable change in 
consumer attitudes and buying plans. The 
Company’s sales performance during the first 
quarter of 1971 is exceeding sales for the same 
period a year ago and even exceeding the sales for 
the same period in 1969, a record year. In 1971 we 
should see a continuous quarter by quarter im¬ 
provement in our business. We firmly believe that 
1971 will be an unusually good year for the 
Company. Sales of consumer durable goods, such 
as appliances, housewares and home furnishings 

















should be among the first to benefit from increased 
customer spending. With our third Home Center 
store in the Hillcrest Shopping Center in Joliet, 
Illinois, opened in November, 1970, supplementing 
our present Home Centers, we are ready to meet 
this upturn in business as it occurs. 

Our enlarged Wasson’s store, opened on 
September 24,1970 in Bloomington, Indiana, was 
enthusiastically received and is making a contribu¬ 
tion to our 1971 profitability. All new store pre¬ 
opening expenses have been charged to the 1970 
operating figures. 

Inventories are lower and better balanced than 
a year ago. Control of inventories and attention to 
gross margins in light of existing, rather than 
desired economic conditions, are being closely 
watched. Our improved anti-pilfering system and 
other security programs are now operative. Capital 
spending for land, buildings and fixtures reached 
a record high in 1969 of 7.6 million dollars. Similar 
expenditures in 1970 were 2.5 million dollars. The 
realization in earnings from these expenditures 
should become evident in the coming years. 
Further, capital expenditures for 1971 will be less 
than in 1970. 

Your Company enters 1971 in excellent financial 
position and bank credit lines are fully available 
for interim and short term financing. Interest and 
debt expenses in 1970 were $3,236,650, the highest 
in the Company’s history. The added interest cost 
in 1970 amounted to $957,547 over 1969, as the 
prime interest rates which Goldblatt’s pays on its 
bank loans reached an all-time record high of 
8 V 2 % during 1970. The decline in this rate during 
the first quarter 1971 to 5 V 4 % should benefit 
earnings this year. 

It is my pleasure to express our thanks on behalf 
of the Board of Directors for the continuing support 
shown us by our shareholders, suppliers and 
employees. Although this report covers the year 
1970 we hope that it properly reflects the optimism 
we feel for the coming year 1971 and later years. 


Respectfully submitted, 

Louis Goldblatt 

President and Chief Executive Officer 


April 16,1971 








Goldblatt’s Management 


Albert H. Dolin 
Executive Vice President 
Secretary 

planning future growth 




Herman G. Buckley 
Vice President 
General Manager 

Frank F. Kremsner 
Vice President, 

Director of Operations 

increasing productivity 
and efficiency 
and reducing overhead 
costs for Goldblatts 


Irwin S. Selin 
Director of Stores 

John Vlad 
Vice President-Director 
of Merchandising 

developing merchandising 
plans to meet expected 
upturn in business 




Irwin Goldberg 

Vice President-Comptroller 

budgeting for progress 
in 1971 


Chester J. Malin 
Vice President-Director 
of Personnel 

settles worst strike in 
Goldblatt’s 57 year history 


Stanford J. Goldblatt 
Vice President 

extending 
computer capability 



Gilbert J. Mintz 
Vice President-Director 
of Sales Promotion 

generating impact 
on sales with value 
giving promotions 


George Bruski 
Treasurer 

Joseph Russo 
Assistant Secretary 

scheduling cash flow 
and maintaining 
corporate records 




















Marketing & Merchandising 
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>500000 

LUXURY CARPET 
SALE/ 


“Junior Inspirations”—a world of exciting fashions 
for the young. 


Promotion of quality merchandise generates buying power 
and customer acceptance. 



Goldblatt’s Home Centers—the look of the future 
in Home Furnishings. 


Your Company has over the past 57 years grown into 
a chain of 40 department stores in Illinois, Indiana, 
Wisconsin and Michigan, with over 3,000,000 square 
feet of store space. Included are three Home Center 
stores completely devoted to home furnishings, and 
seven H. P. Wasson stores located in Indiana. We 
view ourselves as promotional retailers and are 
completely adaptable to all variations of economic 
conditions. Our stores carry a full line of moder¬ 
ately-priced merchandise with emphasis on fashion 
wearing apparel. It is expected that sales of home 
furnishings goods will be increased as the Company 
develops its planned network of home centers. 

Despite the economic downturn, our sales results 
following the residual effect of our strike proved that 
our concept of marketing and merchandising is effec¬ 
tive even in periods of less than peak prosperity. 


Fashion leadership is closely woven with avant- 
garde apparel presentations. In this mode we re¬ 
cently opened our first “Junior Inspirations Shop”, 
the feminine complement to our highly successful 
“Today Shop” for men. Coordinated leisure wear is 
the fastest growing segment of the apparel field. 

We have lowered and better-balanced our inven¬ 
tories for greater profitability, and to better enable 
us to be first in bringing to our customers the newest 
in fashion merchandise. 























One of the critical tests of management is the adapta¬ 
bility to conditions as they occur. During the year 
1970 your management was severely tested by the 
blows and destructive effects of the triple strike 
which idled all of our warehouse and teamster 
employees for over two months and completely 
stopped the flow of merchandise. We felt the impact 
long after the strikes ended in May, 1970. Important 
sales promotional events that were canceled or 
curtailed by reason of the strikes were rescheduled, 
but profits were lower because of necessary price 
markdowns occasioned by the late receipt of goods. 

However, once we passed the rippling effect of the 
strike our promotional events attained or exceeded 
our expectations. This was true of our “Tiger of a 
Sale” and the “International Fair”. These events 
indicated that consumers are responding to 
advertised, value giving promotions. 



Louis Goldblatt receives Italy’s Knighthood of Merit from 
the Hon. Giuseppe Avitabile, Consul General of Italy. 


Extending computer capability to help 
increase profitability. 



International Fair 70—a colorful display of our import strength. 




‘There is nothing more modern in warehousing," say the 
experts about Goldblatt's streamlined warehouse system. 


We are keenly aware of the “bargain hunting” 
mood and we will continue to stress values. Our 
Merchandising programs will still offer depth and 
variety of goods in nationally branded and lower 
priced private labels. 

Our recently improved computerized credit system 
will also play an important role in increased earnings, 
since it will permit faster billing, better control and 
labor savings. Warehousing and delivery service, 
severely hampered by the strike during 1970, has 
now become streamlined and improved. For example, 
one of our huge warehouse facilities (its truck dock 
alone is longer than a football field) automatically 
handles as many as 12,000 parcels of all kinds of 
merchandise in each 12 hour shift. This new and 
fully automated warehousing system has received 
international attention and publicity as a model of 
modern economy and efficiency. 


































The growing 
Home Center 
Concept 


The Home Center concept was 
again confirmed and expanded 
with the opening of our latest unit 
in the Hillcrest Shopping Center, 
Joliet, Illinois in November, 1970. 
This new Home Center is the larg¬ 
est home furnishings store within 
its entire trading area. 

Successful from its opening 
day, the Goldblatt’s Home Center 
in Joliet exceeded sales expecta¬ 
tions, and promises to make an 
important contribution to the 
Company’s profitability. 





home center 


Tasteful room settings inspire shopping at Goldblatt's 
Home Centers. 


Joliet Home Center. Goldblatt’s newest, opened in November, 1970. 


“First day” crowds find the Joliet Home Center a 
brand new shopping experience. 


Even with the slowdown in 
furniture retailing during 1970, 
there is every indication that the 
Goldblatt’s Home Center concept 
is only approaching its full poten¬ 
tial. Its acceptance was apparent 
even during the 1970 period of 
tight money and curtailed new 
housing starts. 

There is little doubt that a 
strong resurgence in residential 
construction is inevitable and the 
Goldblatt Home Centers stand 
uniquely poised and ready to 
profit from it. Long range projec¬ 
tions are very encouraging. 

The shopper, at a Goldblatt’s 
Home Center, sees up to 167,000 
square feet of furniture and fur¬ 
nishings, including America’s 
best known brands at prices diffi¬ 
cult for competition to match; all 
tastefully coordinated and all on 
one floor under one roof. Selec¬ 
tion is made exciting and easy for 
the customer, who buys with near 
mistake-proof confidence. 













Accredited interior designers assist shoppers without charge, 
an every-day Home Center feature. 



Model bathrooms in variety of luxurious decor, 
a Goldblatt Home Center highlight. 



Home furnishings in a safari setting, part of the world of 
home fashions at the Home Centers. 


Accredited interior designers 
counsel Goldblatt’s shoppers, 
either at the Home Center or at 
the customers’ homes... without 
charge or obligation. 

Our sophisticated computer¬ 
ized systems balance inventories 
better, control distribution and 
guarantee prompt delivery to 
customers. New and further ad¬ 
vances were made in our com¬ 
puterized credit system to speed 
up billing procedures. All of this 
also contributes to the kind of 
service that attracts more and 
more customers to the 
Home Centers. 



Even a specialized area for window treatments in great variety. 



A view of the Home Center from the decorator’s gallery. 



Total room coordination from wall to window, 
and floor to ceiling. 

Wall decorations enhance a warm and gracious gallery. 








































Goldblatt Bros., Inc. and Subsidiaries 



Consolidated Balance Sheets—January 30, 1971 and January 31, 1970 


ASSETS 


Fiscal Year 

CURRENT ASSETS: 

1970 

1969 

Cash. 

.. $ 5,666,183 

$ 3,612,240 

Receivables, less reserves of $1,980,535 in 1970 and 
$2,179,830 in 1969 for doubtful accounts 
and carrying charges. 

41,730,254 

41,195,426 

Merchandise inventories (Note 2). 

37,184,989 

38,927,646 

Prepaid expenses. 

894,441 

818,600 

Total current assets. 

. . $ 85,475,867 

$ 84,553,912 

CASH SURRENDER VALUE of life insurance (face amount $820,849) 



(Note 1) and other investments. 

.. $ 649,190 

$ 639,132 

LAND, BUILDINGS AND FIXTURES, at cost (Note 7): 



Land . 

.. $ 6,597,389 

$ 6,597,389 

Buildings . 

19,133,425 

18,900,994 

Furniture, fixtures and leasehold improvements. 

27,479,258 

25,276,903 


$ 53,210,072 

$ 50,775,286 

Less—Accumulated allowances for depreciation and 
amortization (including excess of tangible assets over 
purchase price of company acquired—Note 4). 

22,559,221 

20,598,873 

Net land, buildings and fixtures. 

. . $ 30,650,851 

$ 30,176,413 


$116,775,908 

$115,369,457 


The accompanying notes to financial statements are an integral part of these statements. 














































Goldblatt Bros., 


Inc. and Subsidiaries 


LIABILITIES AND SHAREHOLDERS’ INVESTMENT 


CURRENT LIABILITIES: 

Notes payable to banks. 

Accounts payable. 

Accrued liabilities (including state and local taxes). 

Federal income taxes— 

Current. 

Deferred (applicable to installment and revolving 
accounts receivable, etc.). 

Current maturities of long-term debt. 

Total current liabilities. 

DEFERRED FEDERAL INCOME TAXES (arising from accelerated 

depreciation) AND INVESTMENT TAX CREDIT. 

LONG TERM DEBT (Note 3). 

SHAREHOLDERS’ INVESTMENT: 

Common shares, par value $2.00 per share. Authorized 
5,000,000 shares; issued 3,054,538 shares, less 12,000 
shares held in treasury at no cost; outstanding 3,042,538 
shares (Note 9). 

Paid-in capital. 

Retained earnings (Note 3). 

Total shareholders’ investment. 


Fiscal Year 

1970 1969 

$23,400,000 

17,487,662 

10,070,425 

$ 19,900,000 

19,115,951 

10,157,825 

296,881 

374,530 

5,180,000 

1,624,797 

$ 58,059,765 

4,829,000 

792,234 

$ 55,169,540 

$ 2,500,326 

$ 2,161,855 

$ 15,702,042 

$ 17,329,649 


$ 6,109,076 

$ 6,109,076 

1,584,774 

1,584,774 

32,819,925 

33,014,563 

$ 40,513,775 

$ 40,708,413 

$116,775,908 

$115,369,457 














































Goldblatt Bros., Inc. and Subsidiaries 


Consolidated Statements of Income Fiscal Year 

for the fiscal years ended January 30,1971 and January 31,1970 1970 1 969 

(52 Weeks ) (53 Weeks) 

NET SALES (excluding leased department sales). $207,276,657 $215,118,709 

LESS: 

Cost of goods sold and expenses exclusive of items 
listed below (Note 6). $143,546,886 $148,885,889 

Salaries, wages and employee benefits. 49,113,481 48,711,254 

Contribution to Employees’ Savings and Profit Sharing 
Pension Plan. 54,223 425,510 

Depreciation and amortization (Note 7). 2,030,712 1,757,325 

Rental expense. 3,608,428 3,683,058 

Taxes, other than Federal income taxes. 4,911,430 4,624,927 

Interest and debt expense. 3,236,650 2,279,103 

$206,501,810 $210,3 67,066 

NET INCOME BEFORE FEDERAL AND STATE INCOME TAXES. $ 774,847 $ 4,751,643 

FEDERAL AND STATE INCOME TAXES (Note 8). 14 8 ,000 2,115,000 

NET INCOME. $ 626,847 $ 2,636,643 

Net income per common share. $.21 $.87 


Consolidated Statements of Retained Earnings 

for the fiscal years ended January 30,1971 and January 31,1970 

BALANCE BEGINNING OF YEAR. $ 33,014,563 $ 31,700,719 

ADD-Net income. 626,847 2,636,643 

LESS—Cash dividends (fiscal 1969 includes April 1,1970, dividend declared 

January 15,1970). (821,485 ) (1,322,799 ) 

BALANCE END OF YEAR (Note 3). $ 32,819,925 $ 33,014,563 


Consolidated Statements of Paid-in Capital 

for the fiscal years ended January 30,1971 and January 31,1970 

BALANCE BEGINNING OF YEAR. $ 1,584,774 $ 1,489,237 

Excess of proceeds over par value of common shares sold 
under stock options. — 95,537 

BALANCE END OF YEAR. $ 1,584,774 $ 1,584,774 


The accompanying notes to financial statements are an integral part of these statements. 




























































Consolidated Statements of Funds 

Fiscal Year 

for the fiscal years ended January 30,1971 and January 31,1970 

1970 


1969 


(52 Weeks) 

(53 Weeks) 

SOURCE OF FUNDS: 




Funds provided by operations— 




Net income. 

. $ 626,847 

$ 

2,636,643 

Depreciation and amortization. 

2,030,712 


1,757,325 

Deferred Federal income taxes arising from accelerated 
depreciation. 

384,000 


579,000 

Deferred investment credit on property additions, 

net of amortization. 

(45,529) 


103,645 

Funds provided by operations. 

. $ 2,996,030 

$ 

5,076,613 

Proceeds from issuance of common shares. 

— 


114,325 

Additions to long-term debt. 

— 


337,424 

Miscellaneous, net. 

(10,058) 


(1,538) 


$2,985,972 

$ 

5,526,824 

DISPOSITION OF FUNDS: 




Maturities of long-term debt. 

$ 1,627,607 

$ 

906,559 

Cash dividends to shareholders (fiscal 1969 includes 

April 1,1970, dividend declared January 15, 1970). 

821,485 


1,322,799 

Additions to land, buildings and fixtures, net. 

2,505,150 


7,621,281 


$ 4,954,242 

$ 

9,850,639 

INCREASE (DECREASE) IN WORKING CAPITAL. 

. $ (1,968,270) 

$ 

(4,323,815) 

The accompanying notes to financial statements are an integral part of these statements. 




Auditors’ Report 




To the Shareholders and Board of Directors of Goldblatt Bros., Inc.: 




We have examined the consolidated balance sheet of GOLDBLATT BROS., INC. (an Illinois corporation) 
AND SUBSIDIARIES as of January 30, 1971, and the related consolidated statements of income, re¬ 
tained earnings, paid-in capital and funds for the fiscal year then ended. Our examination was made in 
accordance with generally accepted auditing standards, and accordingly included such tests of the 
accounting records and such other auditing procedures as we considered necessary in the circum¬ 
stances. We have previously examined and reported on the financial statements for the preceding 
fiscal year. 

In our opinion, the financial statements referred to above present fairly the financial position of 
Goldblatt Bros., Inc. and Subsidiaries as of January 30, 1971, and the results of their operations and 
source and disposition of funds for the fiscal year then ended, in conformity with generally accepted 
accounting principles applied on a basis consistent with that of the preceding fiscal year. 

Chicago, Illinois. 

April 2,1971. 

Arthur Andersen & Co. 


L 










































Goldblatt Bros., Inc. and Subsidiaries 


Notes to Financial Statements. 

(1) The company has agreed with an officer that upon his 
demise, it will, upon request, lend to the estate of such 
officer an amount not to exceed the face value ($520,849) 
of the life insurance policies owned by the company on 
the life of such officer. This loan, if made, would be 
evidenced by a ten-year noninterest-bearing note 
secured by common shares of the company or other 
marketable securities. 

(2) Approximately 72% of the merchandise inventories at 
January 30,1971, and 62% at January 31,1970, are 
priced at the retail method applied on a LIFO (last-in, 
first-out) basis (a subsidiary not on LIFO was merged into 
the parent company in 1970). These inventories have 
been reduced from the lower of cost or market on a FIFO 
(first-in, first-out) basis by approximately $2,881,000 at 
January 30,1971, and $2,514,000 at January 31, 1970. 

The remaining merchandise inventories are stated at the 
lower of cost or market on a first-in, first-out basis. 

(3) Long-term debt consists of the following: 

1970 1969 

3 7 /8% sinking fund debentures 
due in annual installments 
of $200,000, until January 15, 

1976, less current maturities. . .$ 800,000 $ 1,000,000 

7% mortgage note, payable in 
monthly installments of 
$11,630, including interest, 

less current maturities. 1,340,996 1,385,001 

6% notes, due in equal annual 
installments to December 
5,1972, less current 

maturities . 401,912 918,150 

5% and 6% notes payable to 
insurance companies, 
secured by cash surrender 

value of life insurance. 501,952 501,952 

7V4 % promissory notes, 
payable in annual install¬ 
ments of $838,000 com¬ 
mencing September 1,1971, 
through September 1,1985, 
and a final payment of 
$830,000 due September 

1,1986 . 12,562,000 13,400,000 

6V4 % mortgage notes, payable 
in monthly installments of 
$2,791, including interest, 

less current maturities. 95,182 124,546 

$15,702,042 $17,329,649 


The terms of the 7V4 % promissory notes require that the 
company, among other things, may not pay dividends or 
reacquire its capital stock in an amount in excess of 
$2,000,000 plus 75% of net income (as defined) 
subsequent to January 25,1969. In addition, working 
capital must always be equal to the greater of 
$20,000,000 or 150% of funded indebtedness as defined. 

(4) The net tangible assets of H. P. Wasson & Co., Inc., 
purchased in 1967, exceeded the purchase price by 
approximately $3,000,000. That excess is being 
amortized to income over a ten-year period. 

(5) At January 30,1971, the companies were lessees of 
certain operating properties, some of which have been 
subleased. Some of the leases contain percentage rent 
provisions. The net minimum annual rentals for leases 
expiring more than three years from January 30,1971, 


are as follows for the periods indicated: 



Number of 

Approximate 


Leases 

Net Minimum 

Fiscal Years 

Expiring in 

Annual 

Ending In 

Each Period 

Rental 

1975-1990 . 

. 38 

$2,031,000 

1991-2000 . 

. 11 

868,000 

2001-2120 . 

. 11 

528,000 


60 

$3,427,000 


(6) For the fiscal years ended January 30,1971, and 
January 31,1970, the cost of goods sold, buying and 
occupancy expenses were $149,731,390 and 
$154,801,101, respectively, including charges for LIFO 
inventory adjustments of $367,386 and $354,225, 
respectively, and selling, general and administrative 
expenses were $54,246,426 and $53,871,867, 
respectively. 

(7) Buildings and fixtures are depreciated over estimated 
useful lives on a straight-line basis. 

(8) Federal income taxes charged to income include 
deferred taxes of $735,000 in 1970 and $785,000 in 1969. 
The effective 1970 tax rate is affected by certain income 
items (including amortization of the excess of Wasson’s 
net tangible assets over the purchase price as explained 
in Note 4), to which Federal income taxes are not 
applicable. 

(9) In May, 1969, the shareholders of the company 
authorized an issue of 500,000 preferred shares, without 
par value, issuable in series. 
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GOLDBLATT BROS.,INC. 
333 SOUTH STATE ST. 
CHICAGO, ILL. 60604 


40 DEPARTMENT STORES IN 4 MIDWESTERN STATES 


GOLDBLATT’S STORES 
Chicago 

• State-Van Buren 

• Belmont-Central 

• Broadway-Lawrence 

• Chicago-Ashland 

• Lake Meadows 
(35th & King Dr.) 

• Lincoln-Belmont 

• Madison-Pulaski 


• Milwaukee-Kimball 

• Scottsdale (79th & Cicero) 

• 26th & Christiana 

• 47th & Ashland 

• 91st & Commercial 

HOME CENTER 

• 81st & Cicero 

FURNITURE OUTLETS 

• 63rd & Halsted 

• Grand & Central Park 


WISCONSIN 


Chicago Suburbs 

• Addison, Illinois 

• Elmwood Park, Illinois 

• Hillside, Illinois 

• Markham, Illinois 

• Mt. Prospect, Illinois 

• Niles, Illinois 

• Park Forest, Illinois 

HOME CENTER 

• Downers Grove, Illinois 

• Joliet, Illinois 

WASSON S STORES 
Indianapolis, Indiana 

• Monument Circle 

• Eastgate Shopping Center 

• Eagledale Shopping Center 

• Meadows Shopping Center 


Midwest Region 

• Champaign, Illinois 

• Danville, Illinois 

• Decatur, Illinois 

• Joliet, Illinois 

• Rockford, Illinois 

• Springfield, Illinois 

• Waukegan, Illinois 

• Gary, Indiana 

• Hammond, Indiana 

• Mishawaka, Indiana 

• Benton Harbor, Michigan 

• Racine, Wisconsin 


Anderson, Indiana 
Bloomington, Indiana 
Kokomo, Indiana 



MICHIGAN 


ILLINOIS 


INDIANA 










